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Although forward-I6oking datements contained in this presentation are based upon what management of the company believes
are reasonable assumptl efeican be no assurance that forward- -looking statements will prove to be accurate, as actual
results and future evenfs could differ materially from these anticipated in such statements. These statements are not guarantees
of future performance and undue reliance should not be placed on them. The company undertakes no obligation to update
forward-looking statements if circumstances or management’s estimates or opinions should change except as required by
applicable securitieé;l\aws.
All the discussion topics presented during the session and in the attached material are still in the planning phase. The final
impact on the personnel, for eXample on the duties of the existing employees, will be specified only after the legal requirements
of each affected function/ country/have been fulfllled/n flﬂrwncu@/possmle informing and/or negotiation obligations in each
function / country. Ve
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Cargotec today based on 2022 figures
(4 KALMAR

Sales: EUR 1,943 million
Comparable operating profit:
9.8% (EUR 190 million)

[y HIAB
Sales: EUR 1,578 million
Comparable operating profit:
14.2% (EUR 224 million)

Sales: EUR 4,089 million
Comparable operating profit:
8.1% (EUR 332 million)
Service sales: 31% 39%

Cy
MacGregor Sales: EUR 569 million

Comparable operating profit:
-6.3% (EUR -36 million)

® Kalmar
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On 30 March 2022, Cargotec announced that it
refocuses for higher financial performance through
sustainability and growth in profitable core businesses

7 \ e\
A i \ —3
I\ \} )
A\ \
A \\ ™ A
VI g - %\
. <
N P
- « /N . &
-t ~ N S 7
'l
1
{ ’

o
4
rh—

o



Our future core business portfolio focuses on high

margin solutions and recurring business

Core Businesses

Mobile Shuttle & y Heavy cranes

Equipment Straddle carriers -
' ASC, RTG, RMG,
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Services and Bromma
automation

Services




profitability to next level

CORE BUSINESS

SALES
3.5b€

@ COMPARABLE OP
388ME€ (11.3%)

@ SsERVICE SALES
963ME€ (258%)

@ ECO PORTFOLIO share of
total sales 25%1)

CARGOTEG TODAY

NON-GORE BUSINESS*

SALES SALES : ' ’
0.6b€ 4.1b€ 4
A @ COMPARABLE OP @ COMPARABLE OP p:
‘ -56M€ (-8.8%) 332ME€ 8.1%) o
© SsERrvVICE SALES © SERVICE SALES
301 M€ (47%) 1,264M<€ (31%)

@ ECO PORTFOLIO share of
total sales 24%1)
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@ ECO PORTFOLIO share of
total sales 1 6%1)




Core businesses are growing with stable profitability...

CORE BUSINESS NON-GORE BUSINESS*

MEUR MEUR

3,500 14% 1,400 4%
3,000 12% 1.200 2%
2,500 B = — 1 10% 1,000 . 0%
2,000 8% 9

8 ' 800 -2%
1,500 6% 600 r‘ -4%
1,000 4% 400 ‘ -6%

500 2% 200 -8%

0 — — — — R e 0 - ~ - - - -10%
2013 2014 2015 2016 2017 2018 2019 2020 2021 2022 2013 2014 2015 2016 2017 2018 2019 2020 2021 2022
W Sales Comparable OP-% W Sales Comparable OP-%

.‘ BHHGUTEE 1) Sales CAGR 2013-2022
*) Kalmar heavy cranes and MacGregor

All figures management estimates



...with both consistently delivering double digit

profitability

MEUR

2,000.00
1,500.00
1,000.00

500.00

0.00

CARGOTEC

15%
10%
5%
0%

2013 2014 2015 2016 2017 2018 2019 2020 2021 2022

Hiab sales [ New Kalmar sales == Hiab Comparable OP% == New Kalmar Comparable OP%

New Kalmar figures management estimates

Sales CAGR
2013-2022

+7%
y|



Solid cash conversion® in core businesses over the
cycle

400%
300%

200%

100% ~\-_-"/\\ /\

0%
-100%
-200%
-300%
-400%

-500%
2013 2014 2015 2016 2017 2018 2019 2020 2021 2022

e Core business cash conversion ==== Non-core business cash conversion

.l cHnﬁnTEc *) Operative Cash flow divided by Operating Profit



Well diversified core businesses are in attractive

markets and segments

APAC
14%

EMEA
50%

Core business
geographical
split?

AMER
36%

CARGOTEC

Global terminal

Other operators
Engineering . Other ports

Defence and terminals

Timber, pulp
& paper

Waste &

recycling Segment

split?

Road
& Rail
Distribution

Retail and
logistics

Heavy logistics

Construction

t
Materials Metal & Forestry

1) Management estimate, 2021 figures 12



We want to participate
in solving global

' challenges together
with our customers

CHANGING
LABOUR
SCARCITY 2030 LOGISTIC

15 World in

CHAINS

LIMITED
RESOURCES



By solving our
customers’ sustainability @
challenges, we will

Make the industry more sustainable

i

Grow faster Significantly

than the market improve our
profitability




Our s’tra’”t"egy' for profitable
_growth centers on sustainabilit

Yo al Q &
Investing in Driving Actively seeking Aiming for
innovation to increasing organic and | highest ESG
be sustainability recurring inorganic standards in

leader revenues growth our industry

Vil

Leadership
& people

Strong Leading
market positions brands



We will continue investing in innovation v
to be the sustainability leader in our industry

80 MEUR Focus on Helping Accelerating eco
electrification, customers with portfolio growth
of R&D robotics and operator
investments igitali i ; >90%
digitalisation shortage and
annually? emission Since 20172
reduction

:
L
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We drive increasL
‘when we serve o

Al

| |
Fast growing and hig ’
profitable service busines

5., 920u:ur

CAGR! SALES? .
y | 1 curring
: revenue
Accelerated growth from models
1 80MEUR digitalisation and spare part
COMPARABLE OPERATING PROFIT2 capture rates




We have multiple organic and Q
inorganic growth opportunities

GROWTH
PORTFOLIO CRITERIA

el ORGANIC M&A //
Strengthening our / Market
portfolio and filling white ° °
spots in the offering Adjacent

to core Growing Niche
Eco portfolio ° o businesses
New services related °
to our core offerings Business
New applications ° Recurring Attracti

urri . . ractive
for our products Equipment :1"'9"‘ so‘i::fizl market

; business echnology P position

Enter new developing °
markets

Seek to grow in
adjacent segments

CARGOTEC

<<

Capability to fill
the performance targets
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promise commitment value chain ethical governance
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Kalmar AutoStrad Smart Safety

collaboration to sustainability performance

.A

n R
%

P e




Cargotec’s performance targets.
for its core businesses

Eco portfolio: double sales growth
compared to traditional products

Sales growth faster
than market?!

|
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Reduce CO, emissions in our
value chain?

2025 =285% | 2030: -50%

Comparable operating
profit

' earlng belo

5()/o

2025: 1 2% 2030: 1 59%

World ecohomlc outlook current prices ‘\

1)
350 2) SC@pe\s 1, 28 compared to 2019
> 3) €dre.busmes lab‘ and Kalmar



These are the key levers for higher
performance up to 2025

12% Levers for higher
profitability:

55 » Sales margin improvement
7% 4%
7.7%

» Supply chain developments

» Service growth (capture
rates, digital solutions,
eCommerce)

» Eco portfolio sales growth

Productivity

» Kalmar, Hiab and shared

Cargotec Heavy cranes New Cargotec MacGregor  Sales margin  Productivity New Cargotec

Comparable exit Comparable  divestment  improvement improvement Comparable services ope rational
Operating OP% 2022 Q3 OP% 2025
Profit 2022 Q3 LTM _exce"ence k)i,
LM investments in assembly
operations

CARGOTEC g



An investment in Cargotec
is an investment in a more
sustainable future

Growing by making customer’s operations
more sustainable

Business in diversified attractive growth
segments and markets

Significant installed base for growing
service business

Solid track record of delivering 5% annual
growth and 10% EBIT

Dividend policy 30-50%, growing annually

CARGOTEC



MacGregor strategic evaluation completec

MacGregor will not be part of Cargotec’s portfolio in the future

From a value creation perspective, the timing for divestment is not ideal
o Financial market uncertainty
o Early phase of turnaround

December 2022 orderbook 927M€, supporting 2023 revenue and
profitability improvement

New Offshore restructuring program launched

Cargotec is expecting MacGregor's comparable operating profit in 2023 to
be positive (2022: EUR -47® million)

Cargotec changed the definition of the alternative performance measure comparable operating profit
starting from 1 January 2023. The restated comparable operating profit will also include the impacts of
the purchase price allocation, which amounted EUR 12 million in MacGregor in 2022. Comparison figure
has been calculated based on the new definition. Restatement for 2022 figures will be published before
Q1/23 result announcement.
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| Merchant and Service

— —

Merchant and Service
divisions delivered solid
profitability in 2022 and
continue to grow
supported by the strong
order intake in 2022

CARGOTEC

Actions

Downsizing the

Offshore organization
Streamlining product

portfolio, like exiting
Fishery & Research
new build business,
and certain mooring
solutions

Offshore

Outcome in 2023
e Planned headcount reduction by 160
e Planned annualized savings 19M€ of which
14M€ in 2023
A -
e 24ME€ project related costs to cover remaining
obligations
e 12ME€E restructuring costs for personnel liabilities
e 25M€ Purchase price allocation writeoff related
to businesses to be exited
62M€ goodwill impairment

24
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Kalmar is in unique position to
prospects in electrification

benefit from the growth

Development of historical financials

MEUR
Kalmar is the global leader in sustainable cargo handling 200 o
for ports, terminals, distribution centres and heavy industry.
150 — 15.0%
9.4% . 9.8%
100 7.8% w 10.0%
Number of personnel Sales . M |
5,012 MEUR 1,943 50 — g — — 50%
64 57 130 135 133 144 162 126 120 190
. 0 0.0%
Service and software sales hical | li 2013 2014 2015 2016 2017 2018 2019 2020 2021 2022
% of sales) Geographical sales split
( ° Comparable EBIT** @ Comparable EBIT-%**
2,500
28% 44% 1819 2,063 2,081
41% 2,000 1,764——1.721 1,776 T
1430 1482 am % — 4,461 1,943
KALMAR 1,943 0 Ssson el SR M el g e s 11—
’ | | 1,428
1,000 ‘ 1,302 '
500 799 — gos| | 877 — 896 ¢ 842
0,
72% 15% ‘
® Service Equipment ® EMEA * APAC * Americas 2013 2014 2015 2016 2017 2018 2019 2020 2021 2022

Sales Orders received @ Order book
CARGOTEC

*2022 figures

27
** definition changed 2021, figures 2020 onwards according to the new definition



Market leader

Setting the standards Most selling . . . Global leader Lifecycle services
: . in hybrid and electric :
in counterbalanced terminal tractor shuttle & in Bromma and parts for all
container handlers. in North America. spreaders. customer segments.

straddle carriers.

A leading brand in mobile equipment, horizontal
transportation and services

[ KALMAR 2



Ports & Heavy

Distribution Forestry Metal

terminals logistics

We are serving a large variety of customer
segments around the world...

[ KALMAR =



After exiting loss making heavy cranes business,
Kalmar is well diversified and profitable...

Services share of sales! Sales by customer segment, Geographical sales split!
management estimate?

Other APAC

wﬁ : % K Global terminal 2 15%

o Es operators Pacd

\ .. Metal and
f forestry ﬁ ——
E: B 42%

el * . | GIKALMAR
SERVICES t logistics

/ AMER
v Other ports 44%

and terminals

Distribution

7 —

s ¥ - ‘. X 3 3 = M — o>
B s - ¢ rd - AN 3] = L - = :
= = = L. gin SN omeny % — == S . >

Sales’ Average sales growth? Comparable operating profit! Operating profit! Personnel
MEUR 1,868 5% MEUR 211/ 11.3% MEUR 198 / 10.6% 5,012

and Navis businesses
- Mana_gement estimate, 2021 figures, new Kalma\_ Kalmarlexcluding divest

and‘Navis businesse e \h‘m 2 . — &
201: ement estimate, excluding divest
- - |y

= - 2 TN EIET L WS < ? » 3
2 . 1)1 -Management estimate, 2022 figures] @lmar = Kalmar exming




...with steady growth supported by a robust
replacement market and segment diversification

2,000 20%

1,500

10%

1,000

500

5%

0%

2013 2014 2015 2016 2017 2018 2019 2020 2021 2022

B New Kalmar sales New Kalmar Comparable OP%

KHLM H H *Figures management estimates

Sales CAGR 2013-
2022

+59,
A

31



..and have a leading market position in all core segments

REACHSTACKERS
AND ECH’S

FORKLIFT TRUCKS

TERMINAL
TRACTORS

BROMMA
SPREADERS

STRADDLE AND

SHUTTLE CARRIERS

SERVICES

[ KALMAR

MARKET SIZE*

(EUR million)

~900
~1,100
~1,300

~300

~500

Large

KEY
SEGMENTS

Ports & Terminals,
Heavy Logistics

Heavy Logistics, Metal,

Forestry, Ports &
Terminals

Distribution, Ports &

Terminals

Ports & Terminals

Ports & Terminals

Ports & Terminals,

Heavy Logistics, Metal,

Forestry

*Medium and heavy forklift trucks

GLOBAL POSITION & MEDIUM

TERM MARKET TREND

(A) SANY 1 HYSTERYALE

#1in Europe KONEGRANES
#1 in Europe* %7 HYSTER-YALE @
KONECRANES —
#1in US % TERBERG "WECO

(ZEMS) |[ELME"

SPREADERS

#1 globally

KONECRANES (ZPMC]

#1 globally

>25% parts

Other equipment
Capture rate TVH‘O"L * manufacturers

32



Kalmar is the only global heavy material handling
equipment supplier with a

EFFICIENCY
IN ACTION

CIKALMAR | :



Kalmar’s focus is shifting from large terminals to
medium and small terminals

MEGA TERMINALS MEDIUM AND SMALL TERMINALS

& : /,/ ) :
_ Medium service GM-% Mid- High service
" potential double digits potential
/ﬁ N




Over 80% of global sea terminals are small or medium sized,
driving demand for mobile equipment and horizontal
transportation

Smaller terminal demand
driven by changes in
logistic chain, not only by
global trade growth.

35%.
(81)

I Mega (more than SMTEU)
Large (1MTEU-SMTEU)
Medium (300KTEU-1MTEU)

Il Small (less than 300KTEU)

[ KALMAR

35



Most of

Europe’s +500

intermodal terminals or depots
operate with Mobile Equipment

EU has ambition to increase share of rail freight
from 18% to 30% by 2030. That would mean
doubling the transport volumes on rail and higher
utilisation of intermodal terminals and equipment

Land freight
modal share
2018-2030

Sources; SGKV, AGORA, CER, EuroStat, EU Commission, EAA

[ KALMAR
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The current replacement market size for the Kalmar equipment

is EUR 2.5B€ annually and the market is expected to double in
the next decade

Total Capacity MTEU

1500 The replacement market will
grow in coming years, as the

container terminal capacity has
expanded significantly during

1000 the last two decades.
Average lifetime of
500 type of equipment:
= Straddle Carriers
) 8-10 years
3 = Shuttle Carriers
N a800383885838223232235223383838¢R% » Reachstackers
A OO0 OO OO0 0000000000000 000O000CO0 00 O0Oo
v vooowo \ ) = Empty Container Handlers 8 years
Replacement after lifetime of equipment * Terminal Tractors

.i KHLM ﬂ H Source: Drewry reports: Global Container Terminal Operators 2001-2016 Note: 1995-2000 capacity is estimation based on the assumption that the utilisation 37

rate has been between 70-72% in that period. 2022-2026 forecast based on Drewry’s Global container terminal operators report, published in Q3 2022



Container throughput is estimated to continue to grow

TEU million
1,000 - 016 949
Growth from 2013 to 2026 48% 858 853 860
CAGR 3.1% 785 804 801
A% 748
750 675 684 702 @ @ @

g <
T e
@ +6.6%
500 @ @

250 512 512 518
416 444 467 479 480
0
2013 2014 2015 2016 2017 2018 2019 2020 2021 2022 2023 2024 2025 2026
AMER EMEA . APAC 2020-2026: Drewry: Container forecaster Q4 2022

2019: Drewry: Container forecaster Q4 2021
2018: Drewry: Container forecaster Q4 2019
2016-2017: Drewry: Container forecaster Q2 2019
2015 Drewry: Container forecaster Q2 2018

c ﬂ H E nTEc 2013-2014 Drewry Global Container Terminal Operators Annual Report 2013



5 year parts

sales CAGR*: | ~are 1/3 oft

5%

revenue

Enabled by 1 300 Kalmar techn|C|ans in 35+ countries worldwide &
an active lnstalled base of >65,000 unlts globally

Service sale
Kalmar = -

. '- .qv".;:..j e

2 Share of p 1
' sold thr
: com

'n

e |

\ - o .
*) Kalmar Services in Q3/22 LTM combareu‘tp{l 2/20%‘-‘{:0m50und annual growth rate (CAGR). 39
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Spare Parts will continue to grow

22

2

Share of electric units in Kalmar installed base

S
r{\ry 2025 est 2030 est R 5
Parts Parts Parts s
potential index potential index potential index o 8

100 102.1

Share of electric units in Kalmar installed base will grow over the decade. Parts potential to stay relatively unaffected
during the time frame due to installed base size growth and long mechanical lifetime of our machines.

KHLMHH I Electric units share I Non-electric units share
of Kalmar installed base of Kalmar installed base



Eco Portfolio orders are growing

."’g
(]

35 !

Order split 36%\‘\:

Order split x\
from Eco from Electric |
Portfolio Forklifts* |

2022 2022

(+5 pp YoY)

@ ) Light & Medium elecric forklifts 41



464

The new Kalmar Electric
Reachstacker will play a key role
in helping us to achieve our
target of zero emissions by 2030.
Qur investments in electrification,
hybrid solutions and biodiesel will
enable us to reduce our
emissions by 56% in 2022.

"~ Kurt A. Ommundsen, CEO Westport
Norway

5 year total cost of ownership comparison

100%

Gloria
reachstacker

42



Projected market demand for electric equipment in the

next few years

s ‘5\5“
sl

Rl

gk

J}_,J J

o /‘ \
North America 2 ‘;../\J

= Major regional
differences (e.g.
California) in
legislation, 3
subsidiaries and L
infrastructure :
readiness

//\

= Customers with
ambitious climate
targets

= Long ROI due to l < (\

.\/—-\. ’ \\ /

small cost gap
between diesel and
electricity

South America

= Low EV readiness

= Low infrastructure
readiness

= Long ROI due to
small cost gap
between diesel
and electricity

o Fast growth

o Moderate growth

o Slow growth
[ KALMAR

/ \

bl £
! Ol‘*
= High infrastructure maturity -
l South East Asia

Sustainability targets /‘
Fast ROI due to big gap = dioadine=s
= Low infrastructure

! =
between diesel and fj/ S
{ readiness

\ electricity cost
< = Long ROI due to

& small cost gap

’f: ) between diesel
- y .\l[ lJ -
EN R
\

,-l

Europe
High EV readiness in
general

.
(L T

and electricity

e €

© (s
: Middle East & India
= Low EV readiness
= Low infrastructure
readiness
= Long ROI due to small

cost gap between
diesel and electricity

P

(' ]
’//LA}

° ! *fg“ 4{ "l
e

L

) -4 Greater China
. <+ = Medium EV readiness
0 ; = Medium infrastructure
readiness
= Primarily non-premium
equipment market
/" » Long ROI due to small
¢ cost gap between
/* diesel and electricity
fo J

. »,j,

Oceania

= High infrastructure
readiness

= Legislative
requirements
increasing fast

,/"’!A 4. J
v

©
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New Kalmar continues on the path of

PROFITABLE GROWTH

e

= GROWING MARKETS Robust & growing equipment replacement market

Increased customer demand for zero emission solutions

FASTER THAN Portfolio aimed at growing small/medium sized terminals
MARKET GROWTH Eco portfolio growth twice that of the traditional products

SALES MARGIN Increasing service sales and operating margins
IMPROVEMENT Systematic spare parts capture rate increase

STEP CHANGE IN Operational performance transformation program
PRODUCTIVITY Lean implementation across the organization

Sy



Kalmar provides integrated port automation solutions,
services and horizontal transportation equipment

Services

SIKALMIAR

equipment

- -

CARGOTEC

E=H=dt

*Cargotec is planning to exit heavy ports cranes business

e

Automated Horizontal Transportation

Quay crane area (3rd party equipment*)

45



CARGOTEC




Hiab is a global market leader in on-road load handling

solutions

Hiab is the leading provider of smart and sustainable

on-road load handling solutions with customers operating in
logistics, construction and a variety of industries.

Number of personnel
3,778

Service sales
(% of sales)

Sales
MEUR 1,578

Geographical sales split

26%

(4 HIAB

74%

@ Service Equipment

CARGOTEC

36% 55%

1,578

8%
® EMEA © APAC © Americas

Development of historical financials

MEUR

250

200 ¥
13.5% 12.6% 1

150
100
2.9%

50

0

3.3%

24 61 ‘101 140‘ 157 (134 170 129 166 224

20.0%

14.2%

15.0%

10.0%

5.0%

0.0%

2013 2014 2015 2016 2017 2018 2019 2020 2021 2022
Comparable EBIT** @ Comparable EBIT-%**
2,000 171 31807
1,500 1;259f1,310i1i210 T
1016 V16 ' 1
1,000 sey 900 7 — —1 14‘9 —1'350 ol 120 ~1,185
! — 9;8(7‘ 1,036 1,084 1,094 985 |
841 840 453 406 593 ‘
500 — 230 — 264, 305/ 286, 300 |
0 ‘

Sales [7] Ordersreceived @ Order book

*2022 figures
** defiinition changed 2021, figures 2020 onwards according to the new definition

2013 2014 2015 2016 2017 2018 2019 2020 2021 2022

47



SEIES Average sales growth! Comparable operating Profit Operating profit Personnel

MEUR 1,578 1% 224 MEUR /14.2% MEUR 217 / 13.8% 3,778

= ot

Sales by customer segment,
management estimate?

Sihen Construction i
"
Defence
2% [4HIAB

SERVICES

Geographical sales split

EMEA
55%

Waste &
recycling

Retail &
Logistics

Road & 9%

CAGR 2013-2022
2021 figures
| o




MULTI-BRAND STRATEGY

DEMOUNTABLES = TRUCK MOUNTED LOADER

FORKLIFTS CRANES REGYGLING
MULTILIFT voree i LSELE WALTCO PROCARE
GALFAB PRINCETON EFFER JONSERED LE HIPERFORM
e ZEPRO

@ 49



SERVING A LARGE VARIETY OF DIVERSE CUSTOMERS

A

| SINGLE TRUCK OWNER
., | Ay A
{4 :,u#?,;-,( 2 5""‘: FLEETS
Waste ' management
@
JEAO—e-
RENTAL

@ 50



HIAB IS THE LEADER IN THE MARKETS WE OPERATE

DEMOUNTABLES

FORESTRY &

RECYCLING CRANES

LOADER CRANES

TAIL LIFTS

TRUCK MOUNTED
FORKLIFTS

SERVICES

(4 HIAB

MARKET SIZE*
(EUR million)

~770

~615
~1,700
~1,200

~315

Hiab Installed base

170,000 units

KEY
SEGMENTS

Waste & recycling,
Defence

Forestry, Waste &
recycling

Construction, Logistics

Retail, Last mile

Last mile, Logistics,
construction

All

#1 in World

#2 in world

#1-2 in the
world

#2 in US
#1 in Nordics

#1 globally

>45% capture
rate

CEELIPALFINGER)

Cranab 2

(PALFINGER) (FRASSI|

o MAXON
DHOLLANDIA -
[TOMMY GATE
)

-~ TERBERG
\

51



WE WILL CONTINUE TO GROW IN RTTRACTIVE | il gl
AND RESILIENT SEGMENTS A \\ \ =
2l LOR | =

WE WILL SELECT ATTRACTIVE MARKETS WHERE
WE CAN CLEARLY DIFFERENTIATE

UNDERLYING MARKET 2014-2019 GREW BY 1o
WHILE HIRB SALES GREW 9os...

Other’ Construction =
Hiab i UNDERLYING MARKET

Defence CAGR 2014-2019 CAGR 2022-2025

9% 5%

Waste &

recycling Logistics

Road & Rail

\ 350 0 :
' )



TURNAROUND TO RESILIENT PROFITABLE GROWTH

OPERATING PROFIT REVENUE CAGR 2013-2022

v v
2 x 1.81 1,578M

2013 2022 2013 2022 MARKET HIAB

Resilient in COVID-19 period. Double digit returns in last 8 years. 13.8%0 0P 2022.
H I H B Source: Cargotec reported financials 2013-2022 53



OUR UNDERLYING MARKET HAS GROWN -3%0 CAGR 2013-2021

Nominal segment growth (indexed to 100 in 2018), bars //
130 +3% ) (#26% —
120 A /// == -

110
100 1 1—\-6/0
90 -
80
70
60
50 1 97
40
30
20
10
0 - [

2013 2014 2015 2016 2017 2018 2019 2020 2021 2022

H I H B Source: IHS Markit 54



.WHILE WE HAVE PROVEN TRACK-REGORD BY GROWING TWIGE THE MARKET

GROWTH

Sales, EUR million Comparable operating profit %
€2 000M - r 20%
QEE%; ? 14,5% 14,2%
13,5% J 13.3% s F 15%
12,6% ke
€1 500M - o "’8%/'/
7,4% o
€1000M 1 5 0o, / 5%
0%
€500M - 384
-5%
€0M - -10%

2013 2014 2015 2016 2017 2018 2019 2020 2021 2022
Source: Cargotec

reported financials Underperforming )
2011-2022 business Tur d Growth Covid

Sy HIAB | Acquisitions 5 ARGOS Y satean )




Non-recurring

services
18%

Recurring &

services
82%

CAGR Recurring services

13%

Q3/2022
LTM

30 ]

YRR o v ) AR
VL o2 ||

HiConnect connected
equipment

24.000¢<

ecommerce CAGR
2020-2022 YTD

26%

=
Q i

|

Operating leverage

2020-2022

30%<
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LORDER GRANES POSSESS GREAT POTENTIAL FOR
FURTHER GROWTH

<3 [ -
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"'/ landscaping
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_~ - recycling "> Building
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EGO PORTFOLIO SALES 23, OF TOTAL REVENUES IN
2022 wnn-sep)

ELECTRIC MOFFETTS | ePT0 | CYCLONE TANK

* e first electre ?ﬂfckt:,. - B Eaadierait B feduces Welght and ue consumptio
, Junning truck engine s - |

mrklm
& -

B EGO‘;POIITFOI.IG GROWTH +225%

(Jan-Sep 2022/2021)

" Extending the life cycle

néﬂﬁclng 0|18T5|I jon EIIIIS | Carbon-free tail lift operalioli

VARIABLE HYDRAULIC PUMPS | SOLAR GHARGING | REFURBISHED EQUIPMENT



Construction output driving growth opportunity

EMEA construction output
yly change (%)

16.0% 140
12.0%
8.0% — 120
4.0% A NE— -
o )/./.\'/.\.\‘ / v .
4

-4.0%
-8.0% | 80

O AN L D 0 A D O D N A D %
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Index @ Change-%

CARGOTEC

AMER construction output
yly change (%)

16.0% 140
12.0%
8.0% 120

4.0% /\L B

Index @ Change %

Oxford Economics: Industry output forecast 12/2022 59



STRONG FOUNDATION
T0 DELIVER LONG TERM GBUWTH AND VALUE GREATION

Great business with STRONG BRANDS
Expanded nres‘;nce In ATTRACTIVE, H\ST GROWING
MARKETS and SEGMEHTS

T Ry (. R IOFTNENLY £

strengthening our lﬂSIlIEIIGB and customer
centricity through SERVICE EXCELLENGE

s, — - Illlll
R A AE Y STRORES P U RNEY AN A R oy -'.\;"»' B .*;‘t " lllllll rmmn

1 sl
Building foundation for EXECUTION EXCELLENGE i ” ﬁ%‘

© sefting industry standard in SAFETY, | |
| Pﬂﬂﬂ“ﬁ“\"“ and SUSTm“ﬂBlUTY
)

|IWBSIIII!I in long-term prolltanle growth
THROUGH INNOVATIONS AND M&A
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MacGregor is a world-leading provider of intelligent
maritime cargo and load handling solutions

MacGregor is the leader in sustainable maritime cargo and

load handling with a strong portfolio of products, services

and solutions.

Number of personnel
1,978

Service sales
(% of sales)

Sales
MEUR 569

Geographical sales split

53%
MACGREGOR

47%

@ Service Equipment

CARGOTEC

11%

45%

569

44%

e EMEA « APAC * Americas

Development of historical financials

MEUR
100 12.0%
63 g4 10.0%
8.0%
50 — a0 6.0%
7.9% N 1 209
2 -28 7 0%
o N S2% [eS—fes— 2.0%
2.6% 2.3% 9 & 0.0%
1.9% % | 1.0% N\L 39 20%
.50 Ve = -4.0%
hd 2.7% 6.0%
-4.6% -6.9% -8.0%
-100 -10.0%
2013 2014 2015 2016 2017 2018 2019 2020 2021 2022
Comparable EBIT** @ Comparable EBIT-%**
2,000
1,500
1,131
883 927
1,000 , ‘ o
587
N, 481 530 " ag0 5%
500 — 1,011 — — 976 —
828 | 652
| ) i __546 521 580 630  g5yq | ]
0 794 1,034 1,139 778 571 538 ‘ 611 642 553 569
2013 2014 2015 2016 2017 2018 2019 2020 2021 2022
Sales Orders received @ Order book
*2022 figures

** defiinition changed 2021, figures 2020 onwards according to the new definition
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MacGregor has strong growth prospects, but
does not fit within our refocused strategic direction

Global leader in sustainable maritime cargo and load
handling solutions

Strong growth prospects driven by positive cycle
development, increasing energy prices, offshore wind
growth and carbon capture

Does not fit to our strategic direction due to new focus
on recurring businesses

Based on Cargotec’s BoD decision on 14 November:

MacGregor will not be part of Cargotec’s portfolio in
the future but from a value creation perspective, the
timing for divestment is not ideal due to financial market
uncertainty and early phase of turnaround




MacGregor’s market outlook is positive despite year-
on-year decline in merchant vessel contracting

Merchant ships market trends Market cycle position
(indicative)
No of ships Contracting (ships) —Earnings USD/day (ClarkSea Index) USD/day .
2,500 50,000 Containers
LNG
2,000 40,000 Car carriers Q/_~
Tankers
1,500 30,000 Weakening Offshore Wind Strong
market market
1,000 20,000
Dry Bulk
500 10,000
Weak Offshore O&G Recovering
0 0 market RoRo market
© N © @ O = # @0 & 1 © N 0 O O Cruise
- L) o ) o o 4] o o~ o o o~ () o~ [22)
o o o o o o - o o o o o o o o va
N N N N N N « 8 & N & &N 8§ 8§ (&~ \/
o
o
o~

BHHGUTEB Source: Clarksons Research, September 2022 64



Merchant Ships and Offshore contracting outlook positive

Long term contracting 2019 - 2028 Long term contracting 2019 - 2028
Merchant ships > 2000 gt excl ofs and misc Mobile offshore units
400 1 .
1 1 Forecast
2,000 - 1 Forecast
:
1
1
! 1
] 1
1
H 300
1
]
)
1
1
1
]
!
!
1
: 200 4
1
1
1
1
1
1
1
1
1
]
§ 100 4
!
1
1
]
)
1
1
1
1
1
H 04
; 5 & § §:8 & 3 & & 5 8
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— ) o - 1~ o0 < w o ~ ) —_
a 1 ]
4 4 3
<
Environmental regulation with accelerating energy efficiency Energy transition and increased energy security requirement drive
requirement drives merchant ships contracting. mobile offshore unit contracting.

cﬂnﬁnTEc Source: Clarksons Research, September 2022 65



Examples of MacGregor offering

Intelligent solutions RoRo equipment

Hatch covers, container lashings

pow -—

Electric cranes Horizon Gangways Colibri cranes

CARGOTEC o
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2 February 2023 / Financial Statements Review - All-time high orders, sales

and comparable operating
profit

* Record high service and

Record year for eco portfolio sales
Kalmar and Hlab *“MacGregor’s portfolio

rationalisation had
significant negative impact
on operating profit

)
\:

S8\

ot \\ ; K,' ,v l.“ u

CARGOTEC



Highlights of 2022 — Core businesses’ comparable
operating profit increased to EUR 388 million

Orders received increased by 10%
e Strong orders in all businesses

Sales increased by 23%
e Service sales increased by 17%
e Eco portfolio increased by 54%

Comparable operating profit
increased by 43%

e Kalmar +70 MEUR

e Hiab +58 MEUR

e MacGregor -21 MEUR

*Core businesses = Hiab + Kalmar excluding heavy port
cranes and including all group costs

CARGOTEC

0,
73%  72%  ggy  7.0%

2018 2019 2020 2021

Comparable operating profit, %
Comparable operating profit, MEUR

Cargotec’s financial statements review 2022 | 2 February 2023

8.1%

2022
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Equipment activity remained at a high level

Q Kalmar Mobile Equipment:
Change in machine activity —
Q4/22 vs. Q3/22

Hiab loader cranes:
O Actual vs. estimated operating time,
Q4/2022

.l I EHHGUTEB Cargotec's financial statements review 2022 | 2 February 2023
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GDP growth?, %

Market

Container throughput growth?, %

Manufacturing output growth3, %

environment “ g isw > 5
6.2 ) 4 1% .

8 8 8

Slower growth expected ) 34 294 ;
4

for 2023 -0.3 0.5 Ui

0 —3 o—¢ N\ ._/L 0 —24"

-4 — -4 -4

-8 -8 -8

2020 2021 2022f 2023f 2020 2021 2022f 2023f 2020 2021 2022f 2023f
@ Global us Euro @ Global EMEA AMER @ Global us Euro area
China ASEAN 5*  area APAC China
*ASEAN 5: Indonesia, Malaysia, Philippines, Thailand, Vietnam. Change direction since last SHET AV
Long term contracting* - Key driver for MacGregor
1,777 365
1,613
1,386
202
137
2021* 2022* 2023f 2021* 2022* 2023f

® Merchant ships’

*Excluding late registrations

Historical average

@® Offshore mobile units*

Historical averages

1.IMF, 2.Drewry, 3.0xford Economics Global Sector Outlook Q3/2022, 4.Clarkson
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Orders received increased in all businesses in 2022

Orders received
MEUR +10%

/
1,390 3% U 4 862

1,276 (
’ yly)
1115 1135 1,147 1,190

963 985

1,051

Q4/20 Q1/21 Q