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Finnish Industrial Days in Singapore - Cargotec - October 31st 

08.30 Welcome & opening Michel van Roozendaal, President, MacGregor 

08.35 Peter Cederholm, President, Bromma 

09.30 Transportation from Cargotecôs office to PSA port 

10.00-11.30 PSA visit 

11.30 Back to Cargotec office, transportation provided 

12.00 Lunch and second presentation by Michel van Roozendaal, President, MacGregor 

14.00 End of the event  



Cargotec optimises global cargo flows to create sustainable 

customer value and a better everyday



Sales:

EUR 3,250 million

EBIT: 8.0%

Strengths we are building upon

Sales split: new 

equipment vs service 

and software

Cargotec - strong global player with a well-balanced business

Sales by

geographical area

Sales by

business areas

Kalmar

49%

Hiab

33%

MacGregor

18% AMER

32%

EMEA

44%

APAC

24%

Service and 

software 

33%

New equipment

67%

Figures: 2017

EBIT % excluding restructuring costs 

Leading market positions

in all segments
Strong brands Loyal customers Leading in technology

Kalmar

Sales: EUR 1,598 million

EBIT: 8.3% (EUR 133.1 million)

Hiab

Sales: EUR 1,084 million

EBIT: 14.5% (EUR 157.2 million)

MacGregor

Sales: EUR 571 million

EBIT: 1.9% (EUR 10.6 million)

Figures have been restated according to IFRS 15 and are calculated by using the new definitions 

for the equipment, service and software businesses announced in March 2018



Bromma ïclear market 

leader in spreaders 
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Bromma in Brief

ǐ Close to 10% of Kalmar total revenue

ǐ Double digit EBIT margins

ǐ Optimizing crane availability through

innovative high quality products

ǐ Spreaders and related services for 

port cranes and mobile equipment



Our Market consists of seaports and large riverports


